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Eight Outstanding Investments from America’s Leading
Advisors marks the second special report from
Business Financial Publishing’s NewsletterAdvisors.com.

This report follows the release of our first special report from
NewsletterAdvisors.com titled Top Ten Stocks for 2006 from
America’s Leading Investment Experts in November, 2005.
Following the warm reception and significant interest from
individual investors worldwide, we decided to continue releas-
ing new special reports with top picks from investment
experts three times a year.

Our initial report included ten stock picks from some of the
best known investment newsletter advisors. We’re pleased that
our contributors were able to provide not only valuable
research and analysis through this first report, but also that
their investment ideas performed quite well since the release
of the report.

As of January 31, the average company from our inaugural
report returned 23.4% in just three months!  The biggest win-
ners included Focus Media (Nasdaq: FMCN, +95%) by Ian
Wyatt of Growth Report, Evergreen Solar (Nasdaq: ELSR,
+68%) by Jack Rothstein of Follow the Ram, and Suncor
Energy (NYSE: SUN, +49%) by Louis Navellier of Blue Chip
Growth Letter. Seven of the ten stocks in the report posted

gains in the three months following the release of the report.

Eight Outstanding Investments from America’s Leading
Advisors features new investment ideas from many of the
contributors to our first report, as well as new contributors
including ChangeWave Investing’s Tobin Smith and ETF 
Momentum Tracker Don Dion.

We hope you enjoy this second special report from
NewsletterAdvisors.com. Our plans call for future special
reports to be released on July 1 and November 1 of this year.
In the coming weeks and months, I hope you enjoy receiving
the Big Idea Investor free weekly newsletter from Business
Financial Publishing. We are in the planning stages of a regu-
lar free publication from NewsletterAdvisors.com, and will
keep you abreast of future developments.

In the meantime, please enjoy our latest Special Report. We
encourage you to consider some of the special offers from our
contributors to this report, including 30 day free trial member-
ships, subscription discounts, and additional bonus reports.
See page 11 of this report for the complete details. We wish
you the best with all of your investments in 2006, and thank
you for turning to NewsletterAdvisors.com for some fresh
investment ideas.
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Make no mistake about
it—Apple’s iPod and
iTunes will go down

in history as two of the most
significant growth stories of
the 21st century...

...but Steve Jobs’ next move is so
shrewd it could dwarf iPod’s 
great success!

Jobs is taking his iPod marketing strategy to the PC world, and
if he’s just one tenth as successful, he’ll more than double his
company’s market share and make you, as a shareholder, richer
than you could imagine in your wildest dreams.

By switching to duel Intel processors, Steve Jobs
has created an instant computer monopoly that
not even Dell can compete with—the world’s
fastest computer that runs both Windows (via
emulation) and OS X much more seamlessly!

Do you realize what this means?

No longer will computer users have to “choose” between an
Apple and a PC. By simply buying a new Intel-based Apple,
they’ll get a faster computer that also runs all of their
Windows-based software, plus a system that is less susceptible
to viruses.

If you’ll take a few minutes to hear me out now, I guarantee
that holding on—or better yet, adding to your holdings—could
be the most profitable financial decision you make in 2006.

Let me throw out some numbers and you can decide.

If Apple’s computer sales were growing at 50% annually, with-
out the ability to easily run Windows software, can you imagine
how sales will soar now?

Currently, Apple has only 4% of the market share on all com-
puter sales, up from 3% about a year ago. So if Apple’s com-
puter sales double during the year as I predict, then its market
share will likely rise from 4% to 6% in 2006.

If Apple can continue to double its sales in 2007, then its mar-
ket share will likely rise to 9% within two years. Three years
from now, I expect that Apple will have a 12% market share.
This why I think the 175% gains my Blue Chip Growth sub-
scribers have banked over the past 14 months is just the begin-
ning.

The great profits we’ve seen so far are simply forming the
ground floor of the profit surge from Apple. The 175% we’ve
banked over the past 14 months is going to look like chump
change this time next year.

Don’t think this is too bold. The iPod craze has already proven
itself to be a Trojan horse that Apple is using to cross-sell its
other products—namely its computers.

In fact, almost every kid that has an iPod now wants
an Apple computer. So by selling millions of iPods,
Apple has created millions of fans who want to
upgrade to the “coolest” computer on the planet.

And now that Apple’s new Intel-based systems are
able to run Windows, the biggest buying obstacle

that stunted Apple’s sales potential for the past two decades has
been eliminated...

...which is why I’m telling my readers that Apple is a stock you
should hold for 10 years!

Before you add Apple to your holdings, be sure to check my
website for the latest buy price. I guarantee that with a little
patience, and my target price, you could easily add an extra 35%
to your profits. Best to buy under $85.

Discover 5 stocks for top profits in 2006.  Find them on your own –
FREE.  Plus, the Hidden Danger of landmine stocks that threaten your
portfolio; learn when to buy and sell; and much more.  Free report from
Louis Navellier: “Wall Street’s Secrets Uncovered.” Yours free today!
Click here now

AAPL
NASDAQ:

by Louis Navellier

BLUE CHIP GROWTH LETTER
2006: Apple's Breakout Year?

Apple Computer

Louis Navellier
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MOTLEY FOOL STOCK ADVISOR

Energy demand keeps ris-
ing – and rising particu-
larly fast in China and

the rest of the developing
world. And it’s increasingly dif-
ficult to find and extract more
oil, gas, coal, uranium, etc.

The lousy infrastructure is creat-
ing huge bottlenecks and help-

ing push energy prices higher.

Short-term fluctuations in the prices of energy stocks are
quite normal, depending on the weather and trading strategies
of the moment. But it’s crystal clear that the trend is up, and
then up some more.

Bad news for consumers but great news for
investors like us!!!

We’ve been making a bundle on this locked-in
trend at ChangeWave Investing: enjoying 20% after-
tax income from our energy trusts; 84% gains in
Meridian Resources; 94% gains in NS Group;
69% gains in Chesapeake Energy; and 158% gains
in Matrix Services, among others.

And that’s just the first course in the feast of profits yet to
come.

Essentially, there are huge reserves of oil in Canada – Saudi
Arabia-type huge – locked up in heavy sands. Extracting oil
from oil sands is not a drilling business, it’s a mining business,
and one which was not – until fairly recently –terribly prof-
itable.

But two things have changed. The technology has gotten
much better. Oil prices have moved higher. And today, any-
thing north of 30 bucks a barrel makes oil sands the real deal.

Oil sands have become THE long-term oil play in the world.
And over the next few years, this extraction technology will
become the major source of new oil for the United States.

Think I’m kidding?  

In 2005 – for the first time ever – Canada delivered more oil
from “oil sands” than from conventional wells!  And produc-
tion is expected to more than double within five years.

Every time you use this oil to heat your home, or the gas
derived from it to drive your car, you’ll being thumbing your
nose at OPEC.

And that, my friend, has me whistling “O Canada.”

The stock I want you to own is Connacher Oil and Gas
(TSE: CLL). It is an easy DOUBLE to start – and a possi-
ble 5-BAGGER over the next 2-3 years.

And while we’ve already made a lot of money in “oil sands,”
this company is the best value we’ve uncovered so far.

That’s because it controls 311 million barrels of recoverable
reserves, but when compared to the stock prices of other
firms, it’s severely undervalued. A bona fide BARGAIN!  In
fact, by our calculations, the stock is worth double its current

value right now.

You see, most companies take many years to get all
the elements of large-scale mining in place. But
Connacher should be extracting 10,000 BOE/day
(barrels of oil equivalent) by fourth-quarter 2006.

Why the difference?

Connacher uses steam-assisted gravity drainage (SAGD) tech-
nology to extract bitumen from the tar sands. The technolo-
gy doesn’t work everywhere, but where it does, it’s CHEAPER
and QUICKER to get the oil out.

With oil around $60, this company could easily see cash flow
over $1 (Canadian) per share by this time next year. And that
leads to money-doubling profits — at least — for you and me.

Over time, as increasing production grabs more Wall Street
eyeballs, this could be a $20 stock.

A while back, I told my readers to buy Suncor, a big-name play
on Canadian “oil sands”. We later sold it for 99% gains. Now
today, I want you to own another oil sands stock – one with
much, much larger profit potential!  Buy Connacher Oil and
Gas under $5.00.

FREE from Toby Smith of Fox’s “Bulls & Bears.” The case for $100
oil. Why energy prices will crush 22 big-name stocks. Triple your money
from nuclear comeback. Why fuel cells are becoming fortune-builders.
Niche stocks set to soar. And more – FREE. Click here now!

by Tobin Smith

CHANGEWAVE INVESTING

Canadian Oil Sands - The Long-Term Play

Tobin Smith 
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Connacher Oil
and Gas
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There is a point in Sofia
Coppola’s Lost in Translation,
a movie about the disorien-

tation and dislocation felt by a jet-
lagged American in a fancy Tokyo
hotel, when one can wholehearted-
ly sympathize with its lead charac-
ter—everything seems familiar
enough, but all the cultural markers
are different, and everyday situa-

tions become strange and perplexing as a result.

Investors in iShares MSCI Japan Index Fund (AMEX: EWJ)
may have felt disoriented after January’s sell-off, which was spurred
by a regulatory investigation into the Internet company Livedoor.
Given all the positive news that had preceded the event, they must
have wondered whether EWJ might be another for-
eign opportunity that could get “lost in translation.”
But we believe the Japanese market may finally
become easier to navigate. One aspect of our naviga-
tional system for investing in foreign markets is
momentum based on relative strength, and we expect
EWJ to rise again.

After the speculative bubble that sent Japanese equi-
ties to dizzying heights popped in 1989, it took 14 years for the mar-
ket to reach what we believe was a secular bear market bottom.
During that time, the Nikkei lost 80 percent of its value, and in the
process it wrung out each and every bullish sentiment and hung
them all out to dry. In the meantime, the extreme optimism of the
1980s was replaced with the unprecedented pessimism and fear that
come from an extended deflationary cycle of declining equity and
real estate prices.

The Nikkei 225 has already rebounded nicely from its 2003 low of
7,603. In fact, a technical study performed by UBS Investment
Research shows that the index has accomplished a 23.6 percent
Fibonacci retracement on its monthly chart, indicating the next tar-
get level would be 19,376, or 15.6 percent above its February 6 high.
EWJ has tracked this rebound nicely, and after it broke through its
own resistance levels back in September, when it was trading as low
as 11.14, it exploded to reach a 2006 high of 14.26 back on January
9, thereby confirming a bullish pattern that could next take this ETF
as high as 16, which is a level not seen since 2000.

The fundamental reasons behind the surge are tied to a stronger
Japanese economy. Gross domestic product has been trending

upward due to more robust export expansion. In fact, there have
been five consecutive measures of month-over-month growth, lead-
ing both UBS and Lehman Brothers to raise their GDP estimates for
the last quarter and upcoming year.

The personal income environment remains healthy, and consumer
confidence has recovered sharply as the job market shows signs of
firming. Growing consumer confidence is important to lifting the
nearly ingrained deflationary mind-set that has prevailed there for
years now. So far, domestic retail investor interest has been moderate,
but as consumer confidence grows, the Japanese equity markets will
benefit; the two have been linked in the past, and growth can be
mutually reinforcing.

Foreign investors flocked to buy shares of Japanese companies in the
second half of 2005 because valuations were low in spite of improv-

ing profitability, a measure that has been rising since the
mid- to late-1990s due to expanding margins. The
Nikkei and EWJ became overbought by late 2005, but
this attests to their strength rather than to speculation.
Selling by foreign investors has been responsible for
much of the recent decline, which is linked to concerns
over monetary tightening that may strengthen the
Japanese yen and dampen exports.

Among the top holdings of iShares MSCI Japan Index, there are a
couple of holdings that have soared early in 2006. Sony is up 22.1
percent after announcing third-quarter results that indicated acceler-
ating growth and profitability for the remainder of this year. Its com-
petitor Matsushita Electric Industrial also has made a double-digit
gain, up 11.5 percent. Canon is up a more modest 3.7 percent, and
the fund’s largest holding, Toyota Motor, has gained 2.1 percent for
the year.

In our view, the risk of not participating in foreign markets is most
often greater than that of being long and wrong from time to time.
Nevertheless, when it comes to exchange-traded funds such as EWJ,
we rely on momentum to tell us when to buy or sell a fund. Once a
bull market starts rolling, it doesn’t often give people a clear oppor-
tunity to enter, but if you rely on momentum, you can eliminate the
emotional second-guessing that often accompanies such investment
decisions.

Beat the market using Don’s proprietary ETF ranking system!  Receive weekly
buy, hold and sell strategies that capitalize on the momentum of ETFs.  Start
today with a risk free 30-Day trial.  If you are not 100% satisfied, cancel and
pay nothing.   Click here now!

by Don Dion

ETF MOMENTUM TRACKER

Focused on Profits

Don Dion

EWJ
AMEX:

iShares MSCI
Japan Index Fund
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Months after the three
sisters Katrina, Rita,
and Wilma wreaked

havoc on major oil and gas refin-
ing facilities on the Gulf Coast,
crude oil continues to trade
around $60 per barrel, easily
within striking distance of its all-
time high.

In spite of a mild winter in the Northeast, concerns of poten-
tial supply issues in Iran and Nigeria have helped keep oil
prices near record highs. Think you’ve missed out on the oil
and gas bull market? Think again.

Service companies are perhaps the most attractive
play on the oil and gas boom, as they are a bit
more insulated against the daily fluctuations in
commodity prices. These companies are likely to
continue to flourish if oil is able to maintain its
trading range of $55 - $65 per barrel. However,
we believe that demand for services in the oil and
gas sector will remain strong even in the event that the price
of crude were to fall to $40 per barrel, something that we
believe is unlikely given the rising global demand for black
gold.

Our favorite oil and gas play is Bronco Drilling (Nasdaq:
BRNC), a pure play land driller operating in Oklahoma,
Texas, and the Rocky Mountains. Bronco came public in
August, raising $81 million in its IPO and an additional $92
million in a secondary offering. In just four years, Bronco
drilling has grown from a one rig company to one of the
largest pure-play land drilling service companies.

With oil and gas prices trading at high prices, demand for land
drillers has also soared. Bronco is in the enviable position of
having a total fleet of 64 land rigs as of the end of 2005,
including 40 active rigs, with the balance inventoried or under-
going refurbishment. With the company planning to bring an
additional 24 drilling rigs online in 2006 and 2007, the future
looks bright for Bronco.

Growing demand for land drilling services is not only result-
ing in Bronco running at capacity, but also increasing day rates,
or the rates the company charges clients for one day of drilling
services. The combination of increasing capacity by adding
new rigs, and increasing day rates is helping to create a highly
profitable, high growth company. The company’s financials
reflect this growth.

Fourth quarter revenues increased 348% from $8.7 million in
Q4 2004 to $39 million. Meanwhile net income soared to $6.8
million or $0.31, handily beating consensus estimates of $0.23
per share. In 2005, revenues increased 229% to $78 million
from $23.7 million in 2004.

Even after a blockbuster 2005, the high growth at Bronco
Drilling is expected to continue. Consensus analyst
expectations for 2006 look even brighter, with ana-
lysts calling for EPS to increase 232% to $2.06 on
revenues of $237 million.

Bronco is a simple story of supply and demand:
high oil prices are encouraging companies to drill

new land wells. There is currently a lack of land drillers. This
disparity is creating a situation where Bronco has been suc-
cessful by bringing new rigs online, increasing capacity, and
increasing the rates the company charges customers.

We believe Bronco is one of the best bargain growth stocks at
this time. The growth is explosive, and the stock is a true bar-
gain. Shares of Bronco Drilling currently trade at 42x 2005
EPS estimates, and 13x 2006 EPS estimates. Investors with-
out exposure to the land drilling sector should consider buy-
ing Bronco below $30. We believe shares could easily trade
above $40 in the next year based on shares trading at a multi-
ple of 20x 2006 EPS. This stock is certainly one of the most
impressive growth stories of the next year, and we would be
buyers at the current share price.

Get a free copy of Growth Report’s 52-page China Investment Report:
Inside the Booming Chinese Internet Sector today!  Inside you’ll receive
detailed analysis of the Chinese Internet sector and actionable investment
ideas.  Just click here now!

by Ian Wyatt

GROWTH REPORT
Riding Bronco to New Heights

Ian Wyatt

BRNC
NASDAQ:

Bronco Drilling



CDW (Nasdaq: CDWC)
went public in the spring
of 1993 and has risen 47

times in value since then, return-
ing 38% per year for its owners.
Though I missed that run, I’m
determined not to miss any
more of it!

Founded by Michael Krasny in
1984 with an emphasis on great service, CDW — 22 years
later — is now a direct marketing distributor of name-brand
products from companies like Microsoft, Apple, Hewlett-
Packard, Sony, IBM, and Cisco. Your business may have even
purchased computers and peripherals from CDW. The compa-
ny generates more than $6 billion in revenues, selling over
100,000 technology products and services to more than
300,000 different customers (primarily small- to
medium-sized businesses).

At the turn of the century, two temporary trends
torpedoed the stock. The technology boom fiz-
zled and, simultaneously, investors began to
worry very seriously that Internet retailers would
eventually supplant CDW’s high-touch approach
(the company has a sales force that regularly contacts its cus-
tomers to talk through the latest upgrades). CDW stock fell
70%, from $85 to $25.

But the reports of its demise were greatly exaggerated. CDW
has enjoyed rapidly rising sales and improving margins over
the past five years. Technology devices and services have only
become more relevant — which I expect to continue for
decades. And CDW’s approach (summed up by Krasny:
“People like to do business with people they like.”) has won
permanent converts, helping to stave off online price wars and
the threat of direct selling by its suppliers. Even with the bash-
ing of its stock, the company has, for each of the past six
years, earned top rankings from Fortune as one of the best
places to work in the United States.

CDW closed out 2005 with $6.3 billion in sales and around
$250 million in owner earnings (with capital expenditures nor-
malized over the past five years). The company’s balance sheet
sparkles, with $570 million in cash, no debt, and very rapid
turns of inventory. Rates of return on equity (22%), assets
(16.5%), and invested capital (21%) are astonishingly high.
This is simply a beautifully run business, and yet it’s selling
today for less than one times sales.

You might wonder why this business is run so effectively,
when so many other organizations flourish for a few years in
the public markets and then sputter. Well, CDW’s founder still
owns 20% of the business (equal to about $1 billion). Cast
your eyes through American commercial history and you’ll
find that the nation’s enduringly great organizations had an
ownership culture driven by a founder with a large financial
and reputational stake in the company — Warren Buffett at
Berkshire Hathaway, Bill Gates at Microsoft, Sam Walton at
Wal-Mart, Michael Dell at Dell, and on and on. I suggest to
you that Krasny and CDW will be added to that list over the
next 10 to 20 years.

My valuation work makes note of two interesting factors.
First, CDW does 99% of its sales in the continental United
States today (the other 1% comes from its Canadian sub-
sidiary, which was acquired in 2003). The rest of the world will

need a first-class technology reseller in the future,
and I see no one positioned as well as CDW to fill
that need. Second, the company’s stock has fallen
25% over the past couple of years, bringing its val-
uation down to where it offers what I consider a
wide margin of safety for long-term investors.

I conservatively estimate a 15% growth rate in
earnings. Given the light dilution, our assumptions lead to a
five-year valuation above $11 billion for CDW, translating to
returns of 20% per year for us.

The greatest risk is that CDW’s top vendors might concentrate
all future efforts on selling their wares directly over the
Internet. But given this company’s inroads into small business,
its superb customer care, its first-rate inventory management,
and the sheer size of its customer base (its five largest buyers
make up only 1% of total sales), I just don’t see that happen-
ing. And any cyclical industry downturn will be but a tempo-
rary concern.

The bottom line here is the future: Five to 10 years forward,
I’m quite confident in CDW’s market-beating success.

In Motley Fool Stock Advisor, Fool co-founders David and Tom
Gardner bring you their best stock recommendations and other financial
insights to help you achieve your financial dreams. Click here to access
their free report, “The Motley Fool’s 2 Top Picks — Plus Wall Street’s
Dirtiest Secret.”
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by Tom Gardner

MOTLEY FOOL STOCK ADVISOR
A Quiet Tech Superstar

Tom and David Gardner

CDWC
NASDAQ:

CDW
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Companies around the
world are working to
defend themselves

against hackers and other securi-
ty risks that cost corporations
billions of dollars each and
every year. As hackers, viruses,
denial of service attacks, and
worms become ever more
prevalent, IT departments are

diligently upgrading software systems and installing new solu-
tions to prevent catastrophic and costly events.

One key area of concern is secure file management and file
transfer. There are a wide variety of solutions in place for very
small businesses, with numerous corporate solutions priced in
the sub-$500 range. At the same time, there are
plenty of high end enterprise solutions on the
market for large corporations in the +$20,000
range. But there is a void of attractive and
affordable enterprise level server solutions for
small to medium sized businesses.

Enter GlobalSCAPE (OTC BB: GSCP), a soft-
ware firm focused on file management solutions
for businesses and consumers. Founded in 1996, the San
Antonio-based firm is known for its popular CuteFTP soft-
ware, which facilitates the FTP transfer of files from comput-
ers to servers. In recent years the company has been working
to grow its revenues and customer base by moving away from
FTP software to secure server-side applications. With com-
puter security currently a major issue for IT departments at
companies big and small, we believe GlobalSCAPE is target-
ing a large potential market with the right tools at the right
time.

Historically, 95% of the company’s sales have come from retail
products, versus less than one-half of revenues today. Moving
forward, CEO Charles Poole plans to grow GlobalSCAPE by
continuing to focus on enterprise server solutions. He
believes the company can continue to gain market share in this
sector, especially as more and more companies and IT profes-
sionals become concerned about potential security issues that
could be crippling for business. As GlobalSCAPE continues
to build additional modules for its solution, the company can
sell more product to new clients, while at the same time up-
selling previous purchasers additional modules.

In mid-January, GlobalSCAPE announced that the company
now expects fourth quarter 2005revenues to grow 54% to the
range of $1.8 - $1.9 million, with net income of $1.2 million,
or roughly $0.08 per share. In the first nine-months of 2005,
GlobalSCAPE reported net income of $1.077 million on rev-
enues of $4.965 million. The company’s current guidance
puts full year 2005 revenues at $6.8 - $6.9 million, and net
income at $2.3 million, or roughly $0.15 per share.

We believe GlobalSCAPE is an established business (nearly a
decade old) that is finally beginning to experience some mean-
ingful growth and expansion. Historically, the company has
been focused on selling software to end-users at relatively low
prices over the Internet, and issuing the user a copy of the
software for download. The company became an established
leader with a well known brand, CuteFTP.

In our opinion, GlobalSCAPE should be able to
grow revenues to $8.5 million. With continued
operating leverage we expect net profit margins to
grow to 35%, or $2.975 million. With 15 million
shares outstanding, we expect the company to
earn $0.20 in 2006.

Shares of GlobalSCAPE are attractive, trading at
a multiple of 13-times 2005 EPS guidance, and just 10-times
our 2006 EPS estimate. Investors should be aware that
GlobalSCAPE is a micro cap company with a market capital-
ization of just $30 million. In recent months shares have been
quite volatile, soaring as high as $4.90 back in October, and
then to $3.20 in early February on relatively light share volume.

We find shares of GlobalSCAPE attractive below $3.00. After
following this company for six-months, we expect shares
could break out following future quarterly financial results or
due to increased guidance, and we would look to lock in some
profits on any significant price breakout. Our longer-term
share price target is $4.00, a modest multiple of 20-times our
2006 EPS estimate.

Get a free copy of Rising Star Stocks 14-page Special Report, Four
Disruptive Technologies for the Next Decade today!  Inside the report
you’ll find detailed analysis of four amazing technologies on the verge of
coming mainstream, including Biometrics, Internet-TV, Nanotechnology,
and Radio Frequency Identification.  Plus you’ll receive actionable invest-
ment ideas that you can put to work today.  Just click here now – it’s free.

by Ian Wyatt

RISING STAR STOCKS
Big Growth for Small Software Security Firm

Ian Wyatt

GSCP
OTC BB:

GlobalScape



At Schaeffer’s Investment
Research, we employ a
three-tiered analysis

approach known as Expecta-
tional Analysis® (EA) that was
created more than two decades
ago. EA utilizes traditional
methods of fundamental and
technical analysis and combines
these with a third, crucial look at

investor sentiment. It is this third layer of analysis that pro-
vides a critical edge in selecting stock and option plays. Both
anecdotal and quantifiable measures of investor sentiment
provide a window into how the investing crowd perceives real-
ity. These perceptions serve as powerful contrarian indicators,
as the crowd tends to move as a herd and is, to paraphrase the
venerable contrarian Humphrey Neill, “right dur-
ing the trend but wrong at both ends.” A look
into the psyche of the collective investing mass-
es, while also taking into account important tech-
nical and fundamental variables, can offer a reli-
able recipe for trading success.

The EA methodology has turned up a profitable
trading opportunity in Bankrate (Nasdaq:
RATE), the Floridian provider of financial services. The
company publishes a series of print newspapers and enjoys
partnerships with major Internet companies such as America
Online and Yahoo! (Nasdaq: YHOO), which drive traffic to
the company’s flagship Bankrate.com. This site offers person-
al financial information on hundreds of products, ranging
from mortgages to credit cards.

Bankrate was among the top-performing Internet companies
of 2005, rising 113 percent for the year. For comparison’s
sake, the much-adored and highly publicized Google (Nasdaq:
GOOG) increased 115 percent. And 2006 started with a bang
– the stock soared 29 percent in January. Despite these laud-
able gains, Bankrate has yet to attract the positive attention it
deserves. The options crowd has barely noticed the stock;
there are fewer than 1,000 combined contracts open in the
February and March series (and the majority of those are on
the put side). This suggests that an entire contingent of the
investing public remains on the sidelines, possessing the abili-
ty to buoy the shares higher.

Wall Street is also reluctant to show support for Bankrate.
According to Zacks, the stock is followed by only four analysts.
Of this quarter, just one has named Bankrate a “buy,” leaving
two “hold” ratings and a rare “strong sell” designation.
Compare this snubbing to the outpouring of love for Google,
which barely outperformed Bankrate shares last year (and is
getting creamed so far this year). Clearly, there is more than
ample room on the Bankrate bandwagon, which should help
the shares in 2006.

On the other hand, the short-selling crowd has taken an inter-
est in the stock. In fact, more than one-quarter of the securi-
ty’s available float is dedicated to the short side, resulting in a
meaty short-interest ratio of more than 13 days to cover. If
the stock continues to supplement its gains, some of these
bears could bail out of their positions by buying back the

stock. This action would clearly provide addition-
al fuel for the equity’s rally.

Technically speaking, Bankrate successfully tested
support from its 20-week moving average in
October and early January, rebounding from this
trendline to nab a new all-time high on January 27.
The shares are currently in the process of digest-
ing January’s gains and appear poised to resume

their assault on record-high territory with the help of their
supportive 10-week and 20-week moving averages.

Bankrate could garner some attention on February 14, when it
spends part of Valentine’s Day in the earnings spotlight.
Consensus analysts’ expectations, as reported by Reuters, stand
at 16 cents per share, a 33-percent improvement over year-ago
earnings. RATE has managed to top analysts’ expectations in
four of the past five reporting periods by an average of 19
percent. A positive report, propped against the backdrop of
skepticism and technical strength, should keep the equity’s
solid uptrend on track.

Try a free 60 day trial subscription to Schaeffer’s Power Stocks.  Through
this publication Bernie provides solid investing insight and market
updates every month, plus two carefully selected stock recommendations.
Make the jump from casual market observer to engaged investor. Try
Schaeffer’s Power Stocks FREE for 60 days. Click here now.
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by Bernie Schaeffer

SCHAEFFER'S POWER STOCKS
A Promising RATE of Return 

Bernie Schaeffer

RATE
NASDAQ:

Bankrate
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In the soccer-obsessed nation of
Brazil, it’s good to be called Gol,
which means goal in Portuguese.

Gol has certainly scored with air pas-
sengers – and shareholders, too.

Even today, in the 21st century, most
of Brazil’s 186 million citizens – lack-
ing any meaningful interstate passen-
ger rail services – travel by bus rather

than air. In 2003, for example, over 132 million passengers trekked by
interstate bus companies, while the domestic airline industry transport-
ed less than 30 million passengers, according to the Brazilian
Department of Highways.

The reason: Air transportation has historically been affordable only to
the higher income segment of Brazil’s population.

Enter Brazil’s only no-frills airline, Gol Linhas Aereas
Inteligentes (NYSE: GOL). Gol’s low-cost, low-fare
business model has played a major role in significantly
increasing the use of air transportation in Brazil. As a
result, total air travel is up nearly 20% from year-earlier
levels, and Brazil’s market now ranks second, only
behind China, in terms of projected air-travel growth.

Gol’s secret to success is simple: keep costs down.

By maintaining a simplified, single-class aircraft fleet that is one of the
industry’s newest, Gol is able to reduce maintenance costs and limit its
planes’ down time. It also relies heavily upon low-cost distribution
channels and sales, with approximately 80% of the company’s ticket
sales purchased online. And unlike the U.S. air market, where labor
costs can amount to 40% of overall costs, in Brazil that figure is clos-
er to 10%.

The end result is that Gol’s cost per available seat kilometer – at less
than six cents – is one of the lowest in the airline industry worldwide,
and 30% lower than its primary competitors.

It’s certainly doing something right.

In less than five years, Gol has captured nearly 30% of the domestic
Brazilian market, measured by revenue passenger kilometers, and now
stands as the country’s number-two airliner behind TAM Linhas
Aereas SA. It also boasts industry-leading load factors – the percentage
of aircraft seating capacity that is actually utilized – and margins.

And while, clearly, Gol’s business model deserves most of the credit
for its impressive market share gains, as they say, one company’s loss is

another company’s gain. That is, the country’s oldest airline, Viacao
Aerea Rio-Grandense SA, or Varig, filed for bankruptcy in June, strug-
gling under the weight of its $3.4 billion debt load.

As recently as 2004, Varig dominated the Brazilian air travel market,
carrying 56% of the passengers who flew on domestic and interna-
tional flights. As Varig focuses on working out its reorganization plans,
it’s seen its market share get cut in half. Meanwhile, TAM and Gol have
reaped the benefits, surpassing besieged Varig as the number one and
two Brazilian airlines, respectively.

Now, Gol is taking the same formula that has served it so well domes-
tically and applying it to international markets.

The company began its operations in January 2001 with six single-class
Boeing aircraft serving five cities in Brazil. Today, with its fleet of 39
Boeing 737 planes, Gol offers 430 daily flights to 49 major business

and tourist destinations in Brazil, Argentina, Bolivia,
Paraguay, and Uruguay.

While impressive, the company’s growth spurt is still
underway.

Gol plans to double its fleet in the next five years, increas-
ing the opportunities to serve new markets in Brazil and

the rest of South America.

Then there’s Mexico.

In mid-December, Gol announced that it was investing $19 million of
the $40 million tab to set up a new, low-cost airline in Mexico, which
will begin operations in mid-2006. Mexico’s 20 million annual air pas-
sengers already make it Latin America’s second-largest aviation market
after Brazil. But only about 5% of the country’s 106 million residents
currently fly the friendly skies because few can afford full-priced airfare.
So it comes as no surprise that the country’s aviation chief recently said
that new discount airlines – like the one Gol is preparing to start-up –
will double the country’s domestic air travel.

Gol’s low-fare entry in Mexico will be an attractive value proposition to
millions of people, and the company is likely to rapidly gain share – just
like its conquered Brazil in five short years.

Get a free copy of Supernova Stocks’ 12-page Special Report entitled, Fifty & Up:
How to Profit from America’s Aging Population  today! This report includes Charles
and Allen’s valuable insights into the overall baby boomer profit opportunity, and their
analysis of eight stocks that they believe will make investors very wealthy in 2006.
Just click here now!

by Charles Norton

SUPERNOVA STOCKS

Gol Scores with Brazil’s Air Travelers

GOL
NYSE:

Gol Linhas Aereas
Inteligentes

Charles L. Norton, CFA



On November 1, 2005 NewsletterAdvisors.com released Top Ten Stocks for 2006 from America's Leading Investment Experts. In this inau-
gural report, our contributing experts each shared their favorite investment idea for the coming year. Just three months after the release of this
report, many of the the companies had posted phenominal gains that contributed to an average three month return of 23.42%!

In the table below you can see the recent returns of the companies discused within NewsletterAdvisors.com's premier special report.

Past performance is not indicative of future results.
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PAST PERFORMANCE
2005 Special Report Performance

COMPANY NAME
TICKER
SYMBOL NEWSLETTER              INVESTMENT EXPERT

 PRICE ON 
11/1/05

 PRICE ON 
1/31/06 

Focus Media Holdings FMCN Growth Report Ian Wyatt 28.05$           54.59$          94.62%
Evergreen Solar ESLR Follow the Ram Jack Rothstein 9.21$             15.43$          67.54%
Suncor Energy SU Blue Chip Growth Louis Navellier 53.81$           80.01$          48.69%
Shaw Group SGR Personal Finance Neil George 26.59$           35.62$          33.96%
Alvarion ALVR Rising Star Stocks Ian Wyatt 7.84$             10.50$          33.93%
Canadian Apartment REIT REI-UN Utility Forecaster Roger Conrad 20.10$           22.85$          13.68%
United Health UNH Supernova Stocks Charles Norton 59.00$           59.42$          0.71%
Electronic Arts ERTS Motley Fool Stock Advisor David & Tom Gardner 55.79$           54.58$          -2.17%
Syneron Medical ELOS Supernova Stocks Allen Gillespie 36.44$           27.82$          -23.66%
Midway Games MWY Schaeffer's Power Stocks Bernie Schaeffer 19.88$           13.29$          -33.15%

AVERAGE RETURN: 23.42%

RETURN 



Get FREE Bonus Offers From Top Investment Advisors

Special Bonus Offers Include
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You have just reviewed a NewsletterAdvisors.com Special Report, Eight Outstanding Investments from
America’s Leading Advisors. We hope you enjoyed the content of the Special Report.

Today you can receive additional insights from your favorite investment experts, exclusively through
NewsletterAdvisors.com. We have arranged for several very special offers for readers of this report, and we
encourage you to take advantage of any or all of these offers through our web site by Clicking Here Now.

FREE Report: The Motley Fool’s 2 Top Picks 
Plus "Wall Street’s Dirtiest Secret.” Are you at risk? Find out now…
and discover why Motley Fool co-founders David & Tom Gardner
give these two breakout stocks their highest rating for 2006. This
premium research is FREE to individual investors for a limited time.

Schaeffer’s Monthly Stock Picks – FREE.
Bernie Schaeffer gives you solid investing insight and market
updates every month, plus two carefully selected stock recommen-
dations. Make the jump from casual market observer to engaged
investor. Try Schaeffer’s Power Stocks FREE for 60 days.

Market-Beating Stocks! – FREE Investing Report
Discover 5 stocks for top profits in 2006. Find them on your own
– FREE. Plus, the Hidden Danger of landmine stocks that threat-
en your portfolio; learn when to buy and sell; and much more. Free
report from Louis Navellier: “Wall Street’s Secrets Uncovered.”
Yours free today!

2006 Energy Forecast for Investors: FREE
FREE from Toby Smith of Fox’s “Bulls & Bears.” The case for
$100 oil. Why energy prices will crush 22 big-name stocks. Triple
your money from nuclear comeback. Why fuel cells are becoming
fortune-builders. Niche stocks set to soar. And more – FREE.

PNAL FINANCE

FREE Special ETF Report and FREE Issue
Beat the market using Don’s proprietary ETF ranking system!
Receive weekly buy, hold and sell strategies that capitalize on the
momentum of ETFs. Start today with a risk free 30-Day trial. If
you are not 100% satisfied, cancel and pay nothing.

H REPORT

Get your FREE copy of Growth Report’s 15-page China
Investment Report: Inside the Booming Chinese Internet
Sector today! Inside you’ll receive detailed analysis of the Chinese
Internet sector and actionable investment ideas from Growth Report
editor Ian Wyatt, who has averaged returns of 27% during his four
years of leadership at the growth stock newsletter.

R
STATOCKS

Get your free copy of Four Disruptive Technologies for the
Next Decade, a just-released Special Report from Rising Star
Stocks newsletter editor Ian Wyatt. Ian is a top performing
small cap growth stock expert, and achieved returns of 62.1%
in 2004 at his Rising Star Stocks newsletter advisory. Inside this
Special Report you’ll receive the details on his top four micro
cap growth stocks for the next decade.
SUPERN

Get a free copy of Supernova Stocks' 12-page Special Report enti-
tled, Fifty & Up: How to Profit from America's Aging
Population today! This report includes Charles and Allen's valuable
insights into the overall baby boomer profit opportunity, and their
analysis of eight stocks that they believe will make investors very
wealthy in 2006. Just click here now!

Get these FREE Special Offers and so much more. Visit NewsletterAdvisors.com 
by clicking here now or enter this URL http://www.newsletteradvisors.com/offers
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